
Introduction

This twenty-sixth edition of the Guide to Venture Capital & Private Equity Firms, Domestic & International

is a comprehensive database of more than 3,200 of the most active venture capital and private equity firms
operating today, domestically and internationally. All company profiles include current contact information
and specific industry data for a detailed picture of the firm and its investment parameters. Profiles include
headquarters, other locations and branches, industry group preferences, average investment, portfolio compa-
nies, investment criteria and detailed lists of key executives.

As with previous editions, this 2022 edition includes a User Guide, followed by two industry reports that of-
fer insight into the current state of this dynamic industry segment: KPMG Enterprises—Venture Pulse Q3

2021, Global Analysis of Venture Funding; and Deloitte Insights—The growing private equity market.

Highlights include:

• VC investment in the U.S. continues its unprecedented climb, comparable in some ways to the dot-com
era;

• Trends to watch for in the U.S. include healthtech, fintech, and sustainable solutions;

• PE firms are navigating unique challenges and opportunities as a result of the COVID-19 pandemic;

• Stakeholder satisfaction will continue to drive PE firm growth.

The firm profiles in this edition present a most current, comprehensive picture of this dynamic industry. Hun-
dreds of domestic and international firms have been updated, with a particular focus on firms based in Can-
ada. More than 2,300 pieces of data have been updated, with a focus on key executives and company
branches. In addition to the significant update effort put forth for this edition, we have added 20 brand new
venture capital firms, and 156 new data points throughout the body of the work.

All domestic, Canadian and international profiles include, in addition to contact information, a mission state-
ment, industry group preferences, portfolio companies, geographic preferences, average and minimum in-
vestments, and investment criteria. Each firm’s partners are listed with extensive background information,
such as education (degree and school), professional background (previous positions and companies) and di-
rectorships held. The specificity of both the firm and its partners add to the value of each firm’s profile. In-
formation for firms headquartered overseas include name, phone, fax, email and website.

Guide to Venture Capital & Private Equity Firms is organized into four major sections, Domestic Firms, Ca-
nadian Firms, Domestic Associations, and International Firms, each arranged alphabetically by company
name. These sections are followed by five valuable indexes:

• College/University Index offers an alphabetical list of more than 1,000 educational institutions
worldwide—and the venture capital executives who attended them. Each listing includes the reference
number of the affiliated VC firm of the executive listed.

• Executive Index is an alphabetical list by last name of more than 10,000 key partners and the listing
number of their affiliated firm.

• Geographic Index organizes all firms by state for domestic listings and by country for international
listings.

• Industry Preference Index alphabetically lists more than 900 industry segments and the names of the
firms that invest in them.
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• Portfolio Companies Index alphabetically lists the more than 49,500 companies that received venture
capital from a listed firm, and is referenced to that listing.

For even easier access to information, Guide to Venture Capital & Private Equity Firms is available in our
online database platform, http://gold.greyhouse.com. Subscribers will have immediate access to all domestic
and international venture capital and private equity firms to:

• Find firms that are specifically interested in their industry group. From agrifood to web infrastructure,
this online database can be sorted into over 900 industry group categories.

• Search for firms that match the investment level they need. From $250,000 to $50 million, you’ll be able
to generate a list to match your requirements, within specific geographic areas.

• Find which venture capital firms have funded specific companies. Simply key in a company to generate
a list of firms who funded them.

This online database platform offers a number of ways to search and sort data—Firm Name, Geographic Lo-
cation, Geographic Preferences, Portfolio Companies, Industry Group Preferences, Average Investment,
Fund Size, Investment Criteria, Managing Partners and much more. Visit www.greyhouse.com for a free
search of this database and subscription details.

Praise for previous editions:

“...valuable reference...excellent indexes...recommended for business collections in large
public, academic and business libraries...”

—CHOICE

“...excellent resource for public libraries supporting a business sector...”
—ARBA

“...extremely user-friendly...”
—Library Journal

“...only directory to list and index portfolio companies...a useful volume...”
—Journal of Business & Finance Librarianship

The 2022 edition of Guide to Venture Capital & Private Equity Firms is our strongest to date, and offers a
valuable resource for those needing to research the investment community. Users are encouraged to bring
new, unlisted, or changed firms to our attention.

Introduction Guide to Venture Capital & Private Equity Firms

viii



ix

User Guide

Descriptive listings in The Directory of Venture Capital & Private Equity Firms are organized into Domestic and
International sections, with each arranged alphabetically by company name.  The listings are supplemented by five
indexes:  College & University Index, Geographic Index, Industry Preference Index, and Portfolio Company Index.
The record number, shown top left, rather than the page number, is how the listings are referenced.

Shown below is a fictitious listing illustrating the kind of information that is or might be included in an entry.  Each
numbered item is described on the following page.

1234 1- GALIVANT VENTURE CAPITAL
2- 14 State Boulevard

Suite 185
Millerton, NY  12546

3- 060-555-4131

4- 060-555-4132

800-945-7411

5- info@gvaztx.com

6- www.gvaztx.com

7- Mission Statement:  To identify, support and counsel companies with strong management and
proven growth in the communications industry.

8- Geographic Preference:  Eastern United States

9- Fund Size:  $20 million

10- Founded:  1982

11- Average Investment:  $1.5 million

12- Minimum Investment:  $500,000

13- Investment Criteria:  Seed, Startup, First-Stage, Second-Stage, Mezzanine, LBO, MBO

14- Industry Group Preference:  Communications, Data Communications, Telecommunications,
Internet Services, Television, Radio

15- Portfolio Companies:  HamStark Inc., Placid Internet, DuBois Inc., Berkshire Radio Co., Shir-Fire.com,
Trail Communications, Holyoke Internet Services

16- Other Locations:
96 Club Road
Suite 1982
Milwaukee, WI  53212

17- Key Executives:
Gabriele O’Laughlin PhD, Managing Director
019-931-6966
Fax: 019-931-4967
e-mail:  glord@gvaztx.com
Education:  BA, Mount Holyoke College; MBA, PHD, Finance, Texas A&M University
Background:  CFO, Whitehouse Inc., IntelliCon Technologies
Directorship:  OverDrive Tech, BrynSore Group

Descriptive listings in Guide to Venture Capital & Private Equity Firms are organized into Domestic and International
sections, with each arranged alphabetically by company name. The listings are supplemented by five indexes: College &
University Index, Geographic Index, Industry Preference Index, and Portfolio Company Index. The record number,
shown top left, rather than the page number, is how the listings are referenced.

Shown below is a fictitious listing illustrating the kind of information that is or might be included in an entry. Each

numbered item is described on the following page.

User Guide

Descriptive listings in the Guide to Venture Capital & Private Equity Firms are organized into Domestic and
International sections, with each arranged alphabetically by company name. The listings are supplemented by five
indexes: College & University Index, Executive Index, Geographic Index, Industry Preference Index, and Portfolio
Company Index. The record number, shown top left, rather than the page number, is how the listings are referenced.

Shown below is a fictitious listing illustrating the kind of information that is or might be included in an entry. Each
numbered item is described on the following page.



User Guide & Key Guide to Venture Capital & Private Equity Firms

x

1- Company Name:  Formal name of the company.

2- Address:  Location or permanent mailing address of the company.

3- Phone Number:  The listed phone number is usually for the main office, but may also be for sales,
marketing, or public relations as provided by the company.

4- Fax Number:  This is listed when provided by the company.

5- E-Mail:  This is listed when provided, and is usually the main office e-mail.

6- Web Site:  Listed when provided by the company, and is also referred to as a URL address. 

7- Mission Statement:  This information is either provided directly by the company, or abridged from data on
the company web site or in company literature.

8- Geographic Preference:  This lists the geographic location the firm prefers to invest in.

9- Fund Size:  This is the total amount of money a firm has to invest.  International firms often calculate
dollar amounts in their own currency.

10- Founded:  The year in which the firm was established or founded.  If the organization has changed its
name, the founding date is usually for the earliest name under which it is known.

11- Average Investment:  The average amount the firm generally invests in a company.

12- Minimum Investment:  The smallest possible amount the firm would consider investing.

13- Investment Criteria:  This indicates at what stage the firm is willing to invest in, i.e., Seed, Startup, First-
Stage, Second-Stage, Mezzanine, LBO, MBO, etc.

14- Industry Group Preference:  This indicates what industry the firm is most likely to invest in.  Note that
most of this information does not follow standard industry language; the Industry Group Preference Index
is designed to help the reader summarize information, and should be reviewed carefully.

15- Portfolio Companies:  This is a listing of the companies that the firm has invested in to date.

16- Other Locations:  Divisions or subsidiaries of the main company.  Also included may be the key
executives of that location.

17- Key Executives:  Names, titles, phone numbers, fax numbers and personal e-mail addresses of key
executives—including Presidents, Partners, and Managing Directors.  This section can also include
educational data, including degree and school, and professional data, including previous positions and
companies, backgrounds, as well as a list of directorships held.

User Key
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The growing private  
equity market

A report from the  
Deloitte Center for Financial Services
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The symbiosis between 

and limited partners
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COVID-19 presents 
opportunities and challenges

T

3

6

Source: The Deloitte Center for Financial Services, 2020 survey of PE portfolio companies

FIGURE 1

Sharing best practices for building digital capabilities

34%

28%
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helping companies manage inventory 

sharing best practices to 
help companies build digital capabilities

functions’ operating model

Financial assistance

Delivering 
industry or management expertise

Source: The Deloitte Center for Financial Services, 2020 survey of PE portfolio companies

FIGURE 2

Top three most supportive actions

Provided industry or management expertise

39%
38%
18%

PE NETWORK ASSISTANCE EXAMPLES
• 

management teams and created an online 
information-sharing portal that served as a 

• 

other portfolio companies to help them 
9
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tighter talent policies

excessive operational scrutiny

COVID-19. Positive comments include all responses mentioning high points, except respondents who answered “None.” 
Negative comments include all responses mentioning low points, except respondents who answered “None.” N=50 for 
companies with revenue US$500 million and above, N=64 for companies with revenue US$100 million to US$499 million, 
and N=78 for companies with revenue less than US$100 million.
Source: The Deloitte Center for Financial Services, 2020 survey of PE portfolio companies

FIGURE 3

108

Negative comments

Positive comments

Portfolio company size 
by revenue (US$M)

$500 
and above

59

42 43 47

77

108

$100 to $499 Less than 
$100
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Uncertain times can 
boost growth in PE

A

baseline bear bull
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Sources: DCFS; The Deloitte Center for Financial Services analysis of Deloitte Economics, Preqin, S&P Capital IQ, 
and IMF data.

Deloitte Insights | deloitte.com/insights

FIGURE 4

Private equity AUM should rise sharply after 2021
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METHODOLOGY

and private market valuations based on whether public equities market capitalization is growing 

What is driving PE demand? 
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High absolute returns

Sources: “2020 Global Fund Performance Report (as of Q4 2019),” PitchBook, September 9, 2020;
“Q2 2020 Private Fund Strategies Report,” PitchBook, August 19, 2020.

FIGURE 5

Capital distribution         Capital calls          Net capital distributed 
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2014 2015 2016 2017 2018 2019 H1 2020

Fundraising (US$B)
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Satisfying key stakeholders 

D

Creating value for 
portfolio companies

33
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Build satisfaction and loyalty 
among limited partners

36
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Source: "Q2 2020 US PE Breakdown," PitchBook, July 9, 2020.

FIGURE 6

SBOs have become the preferred exit route for PE investors
Exit value (US$B, LHS)               Exit count (RHS)
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Source: Number of SPAC IPOs from SPAC Insider (https://spacinsider.com/stats/), accessed on 22nd September 2020.

FIGURE 7

More companies are choosing the SPAC route to go public
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Succeeding together

T
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Preqin quarterly update: Private equity & venture capital, Q2 2020

US PE breakdown—Q2 2020

Funds Europe

Wall Street Journal

Wall Street 
Journal

Opportunities for private equity post-COVID-19: How can private equity 

US PE breakdown—Q2 2020.

Opportunities for private equity post-COVID-19.

United States Economic Forecast, 3rd Quarter 2020

Preqin investor outlook: Alternative assets H1 2020 Preqin, Preqin investor outlook: 
Alternative assets H1 2016

Financial Times

Preqin quarterly update: Private equity & venture capital, Q2 2020

Preqin investor outlook: Alternative assets H1 2019 Preqin investor outlook: 
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